Rogerian Persuasive Speech Guidelines:
The speech is worth 50 points.
The speech should be rehearsed. You should use note cards.  On the note cards you should highlight the key points that you would want to make.  Generally, in order for an individual to process information the person has to hear a concept more than once.  Therefore, you may want to restate during the course of your speech your claim and the key highlighted supporting arguments.  The speech should be 5 to 7 minutes in length and you will be timed.  
In the speech there are several key components to consider

A.  Introduction, conclusion  (including visualization and call to action)

(1) The introduction and conclusion:  The introduction obviously should introduce the audience to your topic.  But as important, the introduction should gain the attention of the audience.  This may be done by

a. Rhetorical questions

b. Scenarios—placing the audience in the situation

c. Engaging ideas, a shocking statistic or occurrence, an event from the news

d. Strong  sensory images—a metaphor, allusion, or analogy

e. A powerful story

f. Generating an idea that directly relates to the audience, a personal anecdote 

(2) The conclusion should emphasize the claim, clarify that you have defended your claim logically. This should be the point of negotiation.
(3) Within the introduction and conclusion the speaker should also include a clear visualization and a call to action.

A visualization is sentence or two which helps the audience to visualize what would happen if they did or did not do what you are attempting to persuade them to do.

The call to action simply tells the audience what to do once the speaker has completed the speech.  

B. The  Proofs for both sides—use logical proofs to support the key ideas.  You have a limited amount of time (five to seven minutes) so be sure to emphasize the key points which you consider critical.  Show what the key arguments are for both sides.
Each key argument should be highlighted, emphasized and clarified for your audience.  You should  unpack these clearly through examples, statistics, etc.

The audience should be able to state decisively your claim and your supporting evidence at the end of your speech.

Types of logical proofs:

Argument from Deduction also called argument from principle:

Argument from Definition:  If the audience accepts the definition, the claim should be accepted by definition.

Argument from Cause:  Places the subject in a cause-and-effect relationship to show that it is either the cause of an effect or the effect of a cause.

Argument from Sign  A specific visible sign is sometimes used to prove a claim.

Argument from Induction: Provides a number of examples and draws a claim, in the form of a conclusion, from them.

Argument from Statistics:  describes relationships among data, people, occurrences, and events in the real world, only they do so in quantitative terms.

Argument from Historical, Literal, or Figurative Analogy

Historical Analogies:  These explain what is going on now in terms of what went on in similar cases in the past.

Literal Analogies:  These two compare two items in the same category:  two school systems, two governments, two religions, two individuals.

C. Style and Audience Awareness

The first and most important thing is to be aware of who your audience is.  You are attempting to persuade a group of people of a particular claim using logic.  What types of ideas and support will they find most logically persuasive?

Maintain the audience’s attention

Vary speech patterns including tone, volume, and speed

Maintain eye contact

Use some gestures to highlight points

Speak from notes without appearing to read

You may want some type of visualization to keep the audience focused

The more prepared you are the less nervous you will be and the better this will go.

Questions to review for your speech:

· Is there a solid introduction (how does it get the audience’s attention) and conclusion (highlights ideas that the speech wants to leave people with?

· Does the speech show that the speaker is knowledgeable about the topic?          
 
· Is the claim apparent?

· Does the speech present clear arguments in support of the claim?

· What types of proof and support are used?  How effective are they?

· Does the speech adequately qualify arguments?

· Are warrants presented?

· Does the speaker clearly address the audience making the ideas clear to them?

· Does the speaker speak fluently?

· Does the speaker use appropriate rate and volume?

· Does the speaker vary style and gestures?

· How persuasive was the speech?  Can you visualize the idea and have you understood the call to action?
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